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A business exit strategy is an entrepreneur's strategic plan to sell A strategic acquisition, for example, will relieve the
founder of his or her.

It would provide Frank with a nice retirement when he decides to do that , money for his son and daughter,
and a legacy. This is a win-win situation when bordering companies have complementary skills, and can save
resources by combining. Performance may dip for logical reasons prior to sale, but vendors may still suspect
the worst. After a lengthy search, however, the owner received less than one-half that amount from the buyer.
The owner will be less objective about the buyer and more likely to let his or her guard down in negotiations
and planning. The owner is out as manager, and the creditors end up owning the business. Related Topics.
Although the sale of a business is sometimes described as the end of entrepreneurship or as failure or defeat,J.
Because bankruptcy is a complicated legal process, it is important to get an attorney involved as soon as
possible. The owner could also consider a worker-owned cooperative Interested employees who become
members of a cooperative that buys a business. For most, however, an IPO is clearly not a viable exit strategy.
Stever Robbins of Entrepreneur paints an amusing but very dismal picture of what is actually involved in an
IPO. You call that a life? The amount that creditors can collect will depend on how a business is structured.
You could also reap rewards from the strong merger and acquisition activity at the entrepreneurial end of the
market. Yet it's a great way to "cash out" so you can pay investors, pay yourself, take some time off, and get
ready to have some fun all over again. Selling the business because the owner is forced to will engender very
different emotional and financial challenges. Cons Only a very few number of small businesses actually have
this option available to them because there are so few IPOs in the United States each year. Our guide to
planning in advance how you want to exit and who will succeed you. The article free to download pdf format
available also presents the post IPO pie chart for Facebook. If a business does not have at least some of these
things or others of equal value, it will not likely generate much interest in the market. The fourth factor listed
not in rank order was Clear exit potential being strong potential to exit before end of funding cycle of the VC
who generally raise money in 8 to 10 year tranches. How VCs make money? However, if they are also
potential owners of the business, they have a vested interest in acquiring the target on the best possible terms.
A friendly buyout is the transfer of ownership to family members, customers, employees, current managers,
children, or friendsâ€”but it is still a sale. An owner also needs to spread the word. Acquirers are likely to
want to lock in the owner and management team so they stay with the company for a number of years. Bear in
mind that your business is only worth what the highest bidder will pay. Article Have you planned when and
how you will exit your business? The best indicators of when to sell are the financial climate, potential buyer
profiles and market trends. The owner is protected from creditors in the short term because the court orders an
automatic stay that prevents the creditors from seizing your assets. Think ahead, surely, but do it with sanity
and gravitas. This form of bankruptcy makes sense only if the owner wants to walk away. On the other hand, a
bankruptcy is seen as the least desirable way to exit a business. There is a neat mathematical example provided
by Investopedia outlining Pre and Post Money. For a worker-owned cooperative to work, the business owner s
must be totally committed to the sale of the business to the employees. Assuming your startup takes off, you
will probably find that the fun is gone by the time you reach 50 employees, or a few million in revenue.
Advice from an experienced business mentor or sharing challenges with other entrepreneurs will also be to
your advantage in planning your exit strategy. Getting the basics right is of course important, including sales
and customers, brand and reputation, processes and infrastructure, and profits and cash flow. Another way to
become the target of an acquisition is to be successful in the marketplace.


